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Mastery Coaching Contract - AGENT 
This is a one year Agreement that allows for monthly payments of $1000 per month for twelve consecutive months 

 

Plan Session Schedule 
Monthly 

Cost 

Mastery 

Coaching 

 Includes registrations for the following events – Agent Masterminds,  Family Reunion, and Mega Agent Camp 

 40 + intense 30 minute coaching calls + group calls during events 

 One additional person may be added for events at an additional $200 per month (Mastery Combo Plan: $200.00 

extra charge will apply for a total of $1,200.00 per month. This charge will cover registration fees for events 

listed above for second participant. Both people must be in the same Market Center on the same team.) 

$1,000.00 

 

 

Participant Name:      Length of time in Real Estate: 

 MC Home Address:                                 City:        State:                 Zip: 

Email Address: 

Phone:      Cell:      

Region Name:         MC #:  

Birthday:   ________________________     DISC ________ and/or AVA ________: 

In order to help us assign you to the best possible coach, please answer the following questions: 

Payment Agreement 

 

Name on Card:         Type of Card:  MC   AMEX   Visa 

Credit Card Number       Expiration Date:   / 

Is this your personal credit card or does it belong to the Market Center:     ________Personal  _______Market Center’s 

I acknowledge and agree that my coaching will begin the month indicated in the line below or the month this Agreement is received by MAPS (whichever is sooner) and 
will continue for twelve consecutive months thereafter.  I authorize Keller Williams Realty, Inc. to charge my credit card for coaching services that I receive.  I agree that a 

payment will be charged as soon as this Agreement is received and that additional payments will be charged to my credit card on a monthly basis thereafter during the one 

year term of this Agreement.  If payment is not received within 30 days of due date, coaching calls will be suspended until payment is received.  This authority remains in 

full force and effect throughout the term of this Agreement and shall continue on a month to month basis until Keller Williams Realty, Inc. receives thirty days advance 

written notification from me of my withdrawal from the Coaching Program. You will have the above-prescribed number of calls, each call for duration of thirty minutes, 

unless a group call is assigned during Masterminds, Family Reunion, Mega Camp weeks, or your coach’s vacation.  You are committing to a one-year term by signing this 
contract, a covenant commitment.  If mutually agreed, a monthly hold fee of $200 per month will apply for up to 90 days if you suspend coaching prior to the end of this 

Agreement.  A cancellation/termination fee of $2,000 will be charged to the payment type on file for any contracts terminated prior to the end of the initial one year term of 

this Agreement.   You will be charged for missed calls; it is your responsibility to notify your coach of any calls you will miss at least two days prior to the day of the call 
and to work with your coach to reschedule that call.  You will be charged for a missed call without opportunity to make up that call if you fail to notify your coach within 

the time period set forth above.  Keller Williams Realty, Inc. will not use or share the personally identifiable information provided herein in ways or for reasons unrelated to 

the ones herein without your prior written consent.  The Client hereby acknowledges and agrees that calls may be recorded for training purposes only. 

 

Signature:     Date:   Printed Name:   

Questions 
Transactions for last year  

GCI for last year  

Transactions Goal this year  

GCI Goal this year  

Current # of Pending/In Escrow  

Do you (circle all that apply): Market / Prospect / Have a Team 
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TR _____S____ J____TP ____ BC____TH ____ 

Salesperson’s Name: 

 

____________________________ 

Who can we thank for your referral? 
Name:  __________________________________ 

MAPS Client ____ BOLD Coach ____ Web ____ 

Radio ____ Other _________________________ 


